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ABSTRACT

This project, Customer Relationship Management (CRM) in the insurance business in
Thailand, is to study CRM concept and methodology that has developed recently to be a
competitive advantage strategy to manage today business. The study is included CRM theory and
the application to Thai life insurance business. Starting with customer and market survey, then
develop a business strategy to meet CRM purpose. Finally, the study demonstrates a sample of
CRM application developed to show how technology will induce CRM. The objective of this
study is to illustrate CRM methodology to use in the insurance business in Thailand at the starting

point to the goal.
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5.2.5 Data Mining
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5) IHUMNITAVADA : Service Requested

Customer Info.

Customer

133

Contact Trar
Sastifactory

Follow
Up

Contact Story

Story

Follow Up
Story

Customer
Satisfaction

Contact Follow Up <{}

31 5.7 UWUN N Service Requested

A v ¥ a H . o <& o ¥ .:'ﬂ
ilognMdean1snsuTn1sludu Service Request szgniiufinhuluududoyaniu
o @ 4 o o Q/ é 4 o
1emsmsvesuuims e l@suuSnisesiinistiuiinluContact Follow Up tiensiuinfive
¥ )
SvuSmniulszaunaduSoudnisla Wiefvevims ldFumsnouiunTegni 145y
a =) 9 9 = a 2 4 9y 2 a ~AY Yo
ySmsFeudeonds  ezlimsAamuaiuiawelevigndifinauiane leluusmsildsuunn

doafisala e 115 equamms s msdqe T



36

6) UHUNINIZAVAD] : Marketing Script
Yy o ¥ Y ' A o . . ~
wdssimnidoyannuitudoyadiequnlssuranaiWedug Marketing Script
o 3 o § o
wiow Bz audmsugndwdazse muuwunagninisaaafingdi Taswminanlu
/s a Y o 9 . Ay ¥ & o
gudusmagndgimimie s scrpt firumsnsesdeyauds edumshmsamauuy

. ~ a o =) Y o v 9 a @
Proactive Uﬂ'li‘l]iﬂ'li‘ﬂﬂgmuﬂﬂ’J‘lilﬂ'lﬂﬂiJ'IU‘UENQﬂﬂ’lﬂuﬂz’di’lﬂﬁlf‘lﬂﬂ']'li]lli%1’1‘U1i)u’ﬁ¥

1
- P
nanelaluniga
Customer Info.
Customer
142
Seript Present Script
Potantial C Fotental Marke
Customer Info, crp
Pom:y Insurance
Policy info.
— call
Markating Script Marketing Agent
Script

31N 5.8 W UN W Marketing Script

5.3.2 mmemmugm%’aga (Database Design)
gudoyaiioonuuuiinuduiuisendiemedng dwaaalugii 59 uaz Ui

5.10



wnanstiduenansianubdmiunislsanuiionisfinwiniu lueygslnilulsdsslosuaiunisen

lunnsdilagnsdu Snvamuiilvdaudasiiont waznesensdeduavedenarsynasaninisiiluly



-4 v
a5 luguteyarssneuale

P ¥
M 1N S.1 iwmsmﬂﬂugmmay‘a

38

A d v
¥om3 iudeya
Agent Aumulseiuiia
Y @ aa o
Agent_Type Usziandumulssnudia (aunm, uenal)
Agent_Unit nieidumulseiuiiadena
Ay d' o o ar
Area NUN (D UNDUAZIINIA)
Call_Center winnusumesInsdwiluguduinisgnd
Channel FOINNAITAAAD
Contact_Follow_Up msaamuramsusmshdluifaneleungndmiell
. Y a 1 9
Contact_Transaction i‘lﬂﬂ‘liiﬂﬂiﬂ‘lillﬂ@ﬂﬂ‘l
Contact_Type Yszianswms IWuImsungn
v
Customer gnfin
F4
Insurance_Payment msdrseandellseiu
Occupation 913N
. L4 @ aAs
Policy AsusITNYTEAUFIA
Policy_Status aouznsusITidseiudia
Policy_Type Ysziannsuss il seiudia
Potential_Customer Aluur Tudlugndh




v
sz uavomIseaInaTutuail

39

M15197 5.2 A159 Agent

A 4 P

¥oraa JYaTIDYA UM
Agent_License_Number ningauly autymﬁmmu Primary Key
Agent_First Name ¥o
Agent_Last Name HanNa
Agent_Gender INel
Agent_Address ﬁﬂtj

F4 0]
Agent_Area Wuf (Bunouaziania) Foreign Key
Agent Zip Code swa'lusudid
Agent Date_Start MG
Agent Date_Leave Ma00N
Agent_Type Uszinnauny Foreign Key
Agent_Unit nuwRAWMUFTIND Foreign Key
. =4 '4
Agent_Email sluaa
M13197 5.3 A1519 Agent_Type

A s a

¥ovaa Jlyasioyn HUUINE
Agent_Type_Id sHalsznndumu Primary Key
Agent_Type_Name Uszinnaumu

M13199 5.4 11579 Agent_Unit

A P4 a

¥oan Jazioya HUUINE
Agent_Unit_ID sHeanuedwmudIng Primary Key
Agent_Unit Name Foviuay

4

Agent Unit_Establish Date |[TUdadaniay




M13199 5.5 41519 Area

40

SoWaa

JUazivYA NG
4 i
Area_ID SHANUN Primary Key
Amphur UND
Province NN
A15147 5.6 A1574 Call_Center
A s a
yoan rALGHGLN NUING
Call_Center 1d sHaminausy Inssmg Primary Key
Call_Center_First Name ¥o
Call_Center_Last Name wudana
A15199 5.7 @159 Channel
A 4 a
yoHan Tyaziven UGN
Channel_Id THATOINNNTAAAD Primary Key
Channel Name FOINNATAALAD
A13197 5.8 1319 Contact_Follow_Up
& s a
roWaa PRHGHE NUIING
Contact_Follow_Id RURNUARAINNITVING Primary Key
Contact_Transaction_Id @YNNMISUIMI
Contact_Follow_Date Jundaa
Contact_Follow_Story (FoanfAanIN
Contact_Follow_By é' ARNIY Foreign Key
. ] FY
Customer_Sastisfactory ﬂ’]111W~1W01‘D‘116~1Q NN
Customer_Sastisfactory By éﬁﬂﬂ‘luﬂ 'Jmﬁawa"lwmqﬂﬁﬁ Foreign Key




M13197 5.9 71579 Contact_Transaction

41

A e a

Folaa PALHGLE UL
Contact_Transaction_Id @UNMSVINS Primary Key
Contact_Channel FOINNMIAAAD Foreign Key
Contact_Cust_Id s an i Foreign Key
Contact_P_Cust_Id sadiiun Tiudugad Foreign Key
Contact_Date Mnaane
Contact_Type Usznnmsnaas Foreign Key
Contact_Story 509nAnnAD

m1519% 5.10 157 Contact_Type

A 4 a

yoWaa PRl G L0
Contact_Type_Id sHadszinmsaaae Primary Key
Contact_Type Usziann1sAano

M3199 5.11 AT Insurance_Payment
A o =
F¥oWaa PRUHGHE NUYNG
s
Policy_Id HUY@UNTUTITY Primary Key
Payment_Number NUYAVNITIORY
Payment_Due_Date Junsun muany
Actual_Pay Date JUNIBRUDTY
Amount $IUIURY
9197 5.12 15N Occupation

A s a

¥oaa e GHGLE) NUIBING)
Occupation_ID SHADITN Primary Key
Occupation B1IN




151971 5.13 715714 Customer

42

Fowlad PRUGHGLL NUBINA

Cust_Id sieagnm Primary Key

Cust_First Name "f;ﬂ

Cust_Last Name wana

Cust_Gender INF

Cust_Birthdate Jupouthia

Cust_Mail_Address fiog

Cust_Mail_Area ﬁ:’uﬁ (BUNDUAZIINIA) Foreign Key

Cust_Mail_ZipCode swa'lysudid

Cust_ID_Card Number myiasissaey

Cust_Census_Address fogaunziboutiu

Cust_Census_Area 'ﬁuﬁ (Bunviazinia) munzidoutm Foreign Key

Cust_Email dad

Cust_Occupation 01BN Foreign Key

Cust_Annual Income 5181 Ad 01

Cust_Income_Update Date |Jufitiuiinse’ld

Agent_License_Number Lﬁﬂlﬁﬁ 'nmug’g'@ua Foreign Key
ﬂ‘lﬁN‘?'I 5.14 719719 Policy

FoTlad s1eazidya HUING

Policy_Id sHensussTal Primary Key

Policy_Type ’L'_i SANATUTTTY Foreign Key

Policy_Holder F?l:a DATUBIIN Foreign Key

Policy_Start Date Susunsusssy

Policy End Date FuasuMnUAnTUEsSH

Policy Status A0IULATNTTTN Foreign Key




A13199 515715149 Policy_Status

A 4 a

yoWan J18dYA NN
Policy Status_ID sHaaaMENTNTTT Primary Key
Policy_Status AULNTUTTTY

M15147 5.16 71514 Policy_Type

Yoflad PRUGETGLT U0
Policy_Type_Id sHadszinnsusssd Primary Key
Policy_Type_Name %"El ATUTITY

Poicy Type_Establish_Date |Suoannsusssi

3197 51771519 Potential Customer

Folad swazidua MUY
P Cust Id viigiua Tndlugnd Primary Key
P_Cust_First_Name %l 3]
P_Cust_Last Name uana
P_Cust_Gender INE
P_Cust_Birthdate uipeuilina
P_Cust_Mail _Address fiegiande’la
P_Cust_Mail Area ﬁuﬁ (BUNOUAZIINIA) Foreign Key
P_Cust Mail ZipCode sfa'lysudld
P_Cust_Email Bad
P_Cust_Occupation 213N Foreign Key
P_Cust_Annual_Income 516"l Ad o1l
P_Cust_Income_Update_Date ’3'14‘7; unnswld




dy ~ - o v N A = ' gj . N ) - o N
wnansiiduenarsnanubidmsunslsnuiensnyiniiu lweygslmilulsdsslosuaunisan

I SV RPVRNY L g & voY s e ¥ Y da 0w a”
lunnsdllagnsdu dnvieuiilvdaudadiiiont wagnetoneddiuaivedenarsynasaninisiiluly



wnansiiduenarsianubidmsunslynuienisnyiniu lweygislmilulsdsslosuaunisan

lunnsdilagnsdu Snviemuiilvdaudasiiiont waznetoneddiuaivedenarsynasaninisiiluly



wnansiidwenasianubidmsunislsnuienisnyiniu lweygislmilulsdsslosuaunisan

lunnsdilansdu Snviamuiilvdaudadiiiont waznetensddiuaivedenarsynasaninisiiluly



wnansiidwenasianubdmsunislynuienisnwiniu lweygislmilUlsdsslosununisan

lunnsdilaensdu Snviamuiilvdaudadiiiont waznetensdeduarvedenarsynasaninisiiluly



wnansiidwenasianubidmsunslsnuienisnyiniu lweygislmilulsdsslosuaunisan

I S0 (PR e g & voY oo e ¥ Y da 0w a”
lunnsdilansdu Snviauiilvdaudasiiiont wagneteneddiuaivedenarsynasaninisiiluly



wnansiidwenasianubdmsunislynuienisnwimiu lweygislmilUlsdsslosununisan

lunnsdlaensau Snvamuiiludaudasiiont uagnesevdetiuavetenarsynasaiidnisinluly



wnanstduenansianubdmiunislsanuiionisfinwiniu lueygslnilulsdsslosuaiunisen

lunnsdlagnsau Snviamuiilvdaudasiiiont uaznetensddiuaivedenarsynasaninisiiluly



wnansiidwenasianubidmsunslsnuienisnyiniu lweygislmilulsdsslosuaunisan

I S0 (PR e g & voY oo e ¥ Y da 0w a”
lunnsdilansdu Snviauiilvdaudasiiiont wagneteneddiuaivedenarsynasaninisiiluly



wnanstiduenansianuhdmiunislsanuiionisfinwiniiu lueygslmilulsdsslosuaiunisen

lnnsdilagrsdu Snvianuiilusaudadilen wazmetonedsisaivadenalsynasaninisilvly



wnanstiduenansianubdmiunislsanuiionisfinwiniu lueygslnilulsdsslosuaiunisen

lunnsdilagnsdu Snvamuiilvdaudasiiont waznesensdeduavedenarsynasaninisiiluly



wnansiidwenasianubdmsunslvnuienisnyiniu lweygislmilulydsslosununisan

o em BE LYY g Vo & voY oo e ¥ Y da 0w a”
lnnsdilagvsdu Snvamnuiilndaudadilen wagnetonddisaivetenalsynasandnisiluly



& a ¥ o [y N ~ =2 ' i ¥ o N o N
wnanstiduenansianubdmiunislsanuiionsfinwiniu lueygslmilulydsslesuaiunisen

lunnsallagiedu dnviamuiilvdauvaailent uavpesedisaivesenarsynasanidnisilly



56

i a o et
6.3.3 UHUNAGNBADTIAIATYNTA

[ F ]
sthdlsiadeiing g msvi CRM tludeusuninmshusunagnt udald
= a Ll o 9 n’;‘ o o ]
maTuTadaoufiaunedanildumniunssganiaglssasd  mnmsnawunagns
duldegrumnzaumdeduusunagnin higwsodunlumal§id - msldszuuau
a gy 1 v o a
niomn Tuladaoudiuaeslaqf lierednalfesnnsdszavaruduselunmsuimsany
v o o 9 o Q’l’ 's 9 o & & 4 & 5 A A
Fuiusfugadldias dulusednsnis Idarudwgiunsnumunagnimiedsdula o

WlRununagnifiannsmieenns Wi ldgmaidluesdnscr TRegauieds



57

UTIUIYNITY

Fam asuasey. 2543, msvelsziuidangamng ;. $mssoszuu.

an Ao o o ] =) J -4

ATITINU LTTAU. 2541, fﬂﬁ]iﬂ]iﬂ]iﬂﬁ]ﬂfgﬁﬂﬂu NIUNNAD : ﬁizﬂauuaz"lmmncu.

Ravi Kalakota. 1999. e-Business: Roadmap for Success U.S.A : Addison Wesley Longman.
Stanley,A. Brown. 2000. Customer Relationship Management: A Strategic Imperative in the

World of e-Business. Toronto : John Wiley & Sons Canada.



A
Fo-UWAND

MIANY
Uszou-Usoudu
uresuilaie

USnanas

NN INIU

N.7.2539-19q17u

£

sz ingiey

WA 95581 FuIaa

TsaiSsuaguine
T5a5oupaunsiar (@ domad)
TaFiudia (@sauman1anstyd)
AsizwItlvermansuazmtnd

PaInsaiunIINgIdy

av A Jd 9 o/ o_ &
U5HM Aasen Jr Ising lyees $1ia

58





